Many additional questions may arise during the buying process.
Please do not hesitate to have us explain in detail any portion
of this process. You will discover that, with Transworld’s
assistance, you can have a successful experience purchasing

and owning your own franchise.

Step 1: Information. During this
information gathering phase, we get to
know a little bit about your background
and why you are interested in buying a
franchise by creating a franchise buying
profile. You also get to learn about us and
we can answer any guestions you may
have about franchises in general, you’ve
selected the best in the industry! Now the
process begins to help find and acquire
the right franchise for you.

Step 2: Research. Now we take your
franchise buying profile and compare

it to our large inventory of franchises
available for purchase. Our work saves
you an enormous amount of time and
energy. We know which franchises match
your background and interests and can
quickly find out if it is available in your
desired location.

Step 3: Presentation. We present the
franchises we found for you. We will
provide highlights on each franchise and
explain how they fit your criteria.

Step 4: Communication. We organize a
phone call with the franchise companies
that interested you the most.

Step 5: Evaluation. Now that you have
spoken with the franchise companies,
they will typically send you the Franchise
Disclosure Document (FDD) in electronic
or paper copy for you to review. Just

so you know up front, the FDD can be
guite a large document. It contains a

lot of good information so that you can
make an informed decision about moving
forward with any of the franchises.
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Step 6: Validation. After reviewing

the FDD, you will start speaking with
franchisees to start validating some of
the information in the FDD and from the
initial phone call.

Step 7: Assurance. You may have some
questions after the last two steps so
another call with the franchise company
will take place to answer these questions.

Step 8: Exploration. This next step is
the discovery day. Most franchises have
discovery days so you can meet them in
person and see who you will be working
with to grow your franchise.

Step 9: Conclusion. After discovery
day, you will make the decision to move
forward to sign the franchise agreement
for your new venture, or keep searching
and start the process again.
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